Easy as 1-2-3: Three calls a day, 5 days a week for the next 25 days!

Reconnecting with your database, following up old leads, calling your Facebook list... | The memory jogger:
or more direct prospecting such as FSBO's, expired if allowed, just solds, etc.
Your ongoing list of future contacts, reasons
This is a daily exercise to prime the pump before you get too busy. to be calling & fresh sources of prospects...
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1) 6) 11)
2) 7) 1)
3) 8) 13)
4) 9) 14)
5) 10) 15) REconnect...
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